
 

 
 

 
 

AREA SALES MANAGER 
SALES TEAM, STOCKHOLM 

 
Want to advance your career in a fast-paced and innovative design company? Do 
you have an established network within the Architecture and Interior Design 
community? Are you a sociable, creative and self-driven sales pro, ready to 
contribute to our continued growth? Great! BAUX is looking for an experienced 
Area Sales Manager to develop partnerships and unlock value on our home market 
in Sweden.  
 

BAUX is an innovative Swedish design brand providing sustainable acoustic solutions for global 
brands such as Google, Facebook, YouTube, Amazon, Microsoft, Uber, Stella McCartney, Spotify, 
eBay (and many more!) Read more about BAUX here.  
 
As a fast-growing company, we are eager to take our brand to the next level. Every 
day, we focus on learning and doing things better, growing our brand, helping one 
another, and making sure that what we do on our home market in Sweden resonates 
globally. So far, we have managed to grow our business with a lean sales team! 
How? As you might have guessed, we’re an ambitious team. We are, after all, trying 
to revolutionize an entire industry. There’s a lot to do, so we need your help!  

As our Area Sales Manager in Sweden, you will be our eyes and ears, identifying 
new and existing partnership opportunities, and drive growth— both now and in 
the long-run. Enabling your success will be your strong work ethic and social skills, 
along with your pre- established network within the Architecture and Design 
industry. You will report to our Global Sales Director and work closely (and cross-
functionally) with internal peers within both sales, marketing, and product 
development. Your responsibilities will range from identifying, structuring, 
negotiating, closing, and managing the Swedish Sales pipeline, to being the “go-
to” contact person for client and partner needs.  



 

Your role and responsibilities will include:  
• Face-to-face meetings to develop strong relationships with architects, designers, 

end-users, and installers  
• Being a BAUX ambassador and building the brand on the Swedish market. The 

role is based at the HQ in Stockholm, and involves travel within Sweden 
• Activating our showroom in Stockholm through various events, meetings, and 

seminars  
• Visiting and representing BAUX at fairs and exhibitions 
• Developing the BAUX brand though projects related to your field of work  
• Handling daily administrative tasks, such as calls, emails, preparing quotes, and 

placing orders  

 
To be considered for this role, you:   

• Have around 5-10 years’ relevant experience from B2B and business development 
in the Architecture and Design community 

• Have the skills to drive the full sales process in Sweden  
• Be open to frequent travels – with a base in Stockholm   
• Can orient in the technical programs and tools Architects, Interior Designers and 

Installers are using in the specifying process 
• Be fluent in English, and a native Swedish speaker  

 
 

What BAUX has to offer for the right candidate:  

• An exciting career in a creative and inspiring environment  
• A success story, through the chance to represent a premium product and  build 

relationships with a varied set of partners  
• Freedom under responsibility–must be a high achiever  
• An opportunity to influence your day-to-day work  

 

Other 

• Full-time position at BAUX HQ at Sankt Eriksgatan 106, Stockholm  
• Employment starting as soon as possible 
• Flexible and sustainable work environment with possibility to work from home 

when needed  
 
 
Feel like you would be a good match for BAUX? 
Drop us a line and include your resumé to jobs@baux.se 
 
Please send us your application as soon as possible – we will review applications 
upon receipt.     


